
Building A Strong 
Legacy Initiative

"I found a fruitful world, 
because my ancestors planted it 
for me. Likewise, I am planting 

for future generations."           
-Talmud Ta’anit 23a

Tamra L. Dollin * April 2025 * Legacy Conference



You
Have the power to secure the Jewish future!

What motivated you to join the effort? 





Why Now? 



Why Now?



Why Now? 

 $124 Trillion transfer of wealth*

Opportunity is NOW

 For a strong Jewish community 

 Today and Tomorrow

*Cerulli Associates, research-based market intelligence for financial industry



4 Steps to Legacy Success

1. Craft a compelling case
2. Get the word out
3. Ask
4. Steward



Making Your Case
• Who are you? (your mission)
• What impact do you have?
• What will endowment allow you 

to do?
• How can I make a difference?



Legacy Donors



Get the Word Out



How Do YOU Stand Out? 



Drip the Message

*Ads   *Newsletters   *Social media   *Visuals   *Cards   *Email and more



HGF Template Ads



Available For Free



Tagline
Be remembered forever 

 …in the Jewish community 
 OR
 …by [your organization]

with a gift in your will, trust, retirement 
account or life insurance policy.



Visuals



Statement Stuffers



Website

Include a FILLABLE Letter of Intent



Legacy Society

There is room for 
your name here

Please join us!



Ask



Legacy Conversation 

Giving donor the opportunity 
to do something significant 
during their lifetime



Practice



Uncover Their Story
Ask Questions and LISTEN:

• What led you to make your first gift to (organization)? 

• What moves you to be such a loyal donor/member/volunteer?

• What is the most meaningful experience you have had 
through your association with (organization)?

• What is it that we do that you would like to see continue long 
into the future?

• When you think about having a vibrant community 40 years 
from now, what do you envision? 



Listen and Learn



Join Me!
Will you join me in making a legacy 

commitment to (organization)?



Respond



Common Responses
Donor Response Your Response

I don’t have money right now A legacy commitment can be made now and does not 
require any money at the present time. It is an after-
lifetime gift

I would love to make a large gift, but I want 
to make sure my children are provided for

An estate plan that includes your children and other 
charities you care about can ensure that your 
children receive an inheritance at the same time as 
your personal charitable values are honored

I am not wealthy.  Legacy gifts are for the rich A legacy gift can be made by anyone and be for any 
amount. Legacy giving gives each of us the 
opportunity to be a philanthropist

I don’t have a will You don’t need a will to make a legacy commitment.  
Two other options are to leave a percentage of a 
retirement fund or life insurance policy 



Letter of Intent

No longer than 12 months until 
formalization of intent

“Are there other community 
organizations that are important to 
you?”

Is the information readable?

Is the form signed by the donor?



Thank, Document, Report



Formalization

Legal arrangements to ensure your legacy gift 
will be received by the organization



Giving Vehicles



Steward



How to Steward?

• CARE

• SHARE

• HONOR

• INVITE



•Shabbat meal
•Reception before/after 
event

•Invitation to event not 
open to general 
community

•Newsletters, Website 
•Poster, display, donor 
wall

•Annual report or event 
program

•Annual meeting or other 
gatherings

•Thank you note
•Phone call
•Call / Card – Birthday, Holiday, 
Anniversary of Legacy 
Commitment

•Personalized letter to donor
•Gift
•Impact Reporting

•Legacy Shabbat
•Annual meeting 
•Gala or special event
•Holiday Programming

Effective Stewardship 

CARE 
Personal 

Connection  

SHARE 
Donor 

Listings and 
Testimonials

INVITE
Special 

gathering 

HONOR 
Recognition 
at gatherings

Donor



CARE 



SHARE

“Thank you for the Incentive Award from 
the Sidney and Irene Levin Family 
Scholarship and Education Fund you 
gave me to attend Herzl Camp this 
summer. I was in a cabin with many of 
my friends and had a great time.”

Sincerely, Ben Borenstein (standing in 
the center)

The Story of ONE



HONOR
Verbal ‘thank you’ is also a Marketing opportunity



INVITE

Cocktail reception  *  Shabbat dinner  *  Visitor’s Day  *  Special gathering 



I’ve learned that people will forget 
what you said, people will forget 
what you did, but people will 
never forget how you made 
them feel.

-Maya Angelou



Resources

www.lifeandlegacy.org

http://www.lifeandlegacy.org/




Drop Down Lists



Sample



Inspiration

From Rae Ringel – Using Presence and Communication to Secure Legacy Commitments
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